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Consult an Attorney
I am not an attorney and I donôt play one on TV. 
Foreclosure is a very serious legal matter. I am 
unqualified to provide answers to legal questions.

When your home is worth more than you owe
If you are struggling with a financial hardship, you 
can negotiate with your bank to:
A. Modify Your Loan ïrequires ability to pay 

some form of mortgage
B. Default & Foreclose ïSee Attorney
C. Bankruptcy ïSee Attorney
D. Short Sale
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A Short Sale is a real estate transaction that 
involves the following:
1. MARKETING THE HOME EFFECTIVELY
2. AQUIRING A QUALIFIED BUYER
3. GETTING INTO CONTRACT
4. NEGOTIATING WITH LENDER(S) 
5. CLOSING

Å Many Realtors do not specialize in short 
sales. 

Å They do not market short sales 
effectively.

Å They send multiple offers to the bank
Å They do not get the home into a fully 

executed contract
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The Marketing of a Short Sale involves the 
following:

1. Being Organized
2. Professional Listing
3. Information for Agents
4. Ease of Showing
5. As - Is Marketing

The Closing Strategies of a Short Sale involve the 
following:

1. Machine - Like Dealings with Lender(s)
2. Having Home Priced Right From Beginning
3. Being Timely With Paperwork
4. Broker Price Opinion Preparation
5. Appraisal Preparation
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CoreLogicShadow Inventory Report 11/2010

New York 17.8





Distressed Market Per Town
Random Sample

Updated For December 2010
Created and Provided by 
Thomas McGiveron, LAB

Realty Connect USA



Marketing 

Your Home In 

High Gear!

Thomas McGiveron, LAB
(631)881-5959



Office Locations

Long IslandWoodbury Setauket

Hauppauge Huntington



Short Sales Sold

Tom McGiveron, Licensed Associate Broker
Raising The Bar Of Service



LongIslandShortSales.org
Search Engine Marketing

ÅNumber 1 or 2 on Google 

Å3000 Unique Visitors a month

Åfacebook.com/longislandshortsales

ÅSocial Media

Tom McGiveron, Licensed Associate Broker
Raising The Bar Of Service



Islandforeclosures.org
Marketing Directly To Buyers/Investors

Å120 Members (and counting)

ÅHome will be emailed directly

ÅLireohomes.com

ÅSocial Media

Tom McGiveron, Licensed Associate Broker
Raising The Bar Of Service



Virtual Tours
Marketing

ÅMultiple Photos of your home

ÅVirtual tour allowing the buyer to 
tour your home on the internet

ÅEasily show unique 
Features of the Home

Tom McGiveron, Licensed Associate Broker
Raising The Bar Of Service



Mobile Phone Ready
Allow Me To Take Your Marketing To The SOLDLevel

Next Generation Technology Includes

ÅUnlimited Photos

ÅVirtual Tour

ÅMobile Marketing

Thomas McGiveron
Licensed Associate Broker
(631)881-5959
www.TomMcGiveron.com



Single Property Websites
Allow Me To Take Your Marketing To The SOLDLevel

ÅIndividual for Each Property

ÅUnique Web Addresses

ÅLead Generation & Capture

ÅData Tracking

ÅUnlimited Photos

ÅVirtual Tour



National and International coverage .
Our Site was custom designed by Top IT specialists  
sending  your house to éé



Days On Market

84

Source: Multiple Listing Service Of Long Island

My Days On 
Market Average

Their Days On 
Market Average

Updated December 2010
Patchogue

Demonstrates My Ability to SELL Homes Better Than The Competition!

131

The more days your 
home is on the market, 
the less money goes in 

your pocket! 



 "Our focus should be on fixing problems where they 
are found and then moving forward expeditiously 
with foreclosure proceedings." 
- Edward J. DeMarco, Acting Director Federal Housing Finance Agency

Federal Housing Finance Agency 12/02/2010

Foreclosures Will Increase



"Homes sold out of foreclosure represent 
a low-priced alternative to homes sold by 
owner-occupants. When foreclosure 
sales increase as a share of total home 
sales, as they are now, owner-occupants 
face increased pressure to reduce prices 
in order to compete. If sales of foreclosed 
homes continue to show greater stability 
than sales of other homes, overall 
housing prices will continue to 
deteriorate." 

RPX Monthly Housing Market Report 12/2010

Impact of Shadow Inventory

- Quinn Eddins, Director of Research at Radar Logic
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Future House Prices ςCME Group

Projected Bottom

CME Group 12/4/2010
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